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Mortgage Ezy 
fills gaps the 
banks leave 
behind
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Mortgage Ezy sticks to the knitting, 
only doing loans on residential property 
rather than trying to be all things to all 
people, it provides the A to Z of lending 
as a one-stop shop

great referral source from 
accountants and � nancial 
planners, too,” he said.

APRA reported that 
low docs in 2010 totalled 
$60.2 billion across more 
than 300,000 loans 
that have now declined 
from 6.4 per cent of 
new residential loans to 
0.7 per cent because of the 
onerous veri� cation of BAS 
and trading accounts now 
needed for alt docs. MEzy 
recently launched a true low 
doc, including construction 
without any risk fees, 
accepting an accountant’s 
declaration only. 

We know that some 
lenders are trying to � t 
round pegs into square 
holes, and the self-employed 
in particular are coming 
o�  second best. Now with 
COVID-19, small-business 
people especially need 
our support. We need to 
understand each individual’s 
unique circumstances and 
de� nitely not prejudice the 
self-employed, who are the 
backbone of the country. 

Too Ezy! 

Mortgage Ezy evaluates 
risk against reward so prime 
clients receive market-leading 
rates with competitive 
packages tailored for those 
that don’t � t mainstream 
lending. Brokers enjoy 
� exible remuneration 
packages, allowing the choice 
of 1.05 per cent upfront 
or other permutations, 
such as 0.60 per cent 
and 0.15 per cent trail at 
2.39 for 60 per cent, 2.49 
at 70 per cent or 2.59 at 
80 per cent.

According to the ATO, as 
of June 2019 SMSFs service 
1,125,201 Australians. Each 
fund’s average assets have 
been reported to sit at the 
$1.2 million mark. No wonder 
SMSF lending has exploded, 
totalling $3 billion per month 
for residential properties 
alone in 2019. Unfortunately, 
those brokers purely � xated 
on banks have been missing 
out on this important niche as 
it is only catered for by a few 
select non-bank lenders, of 
which Mortgage Ezy is the go-
to lender for the lowest rates.  

Mick Connynham, head of 
distribution at Mortgage Ezy, 
remarked that many brokers 
initially avoided this business 
to their detriment, thinking it 
complicated when it’s quite 
the opposite. 

“After just an hour’s 
training, brokers start writing 
these loans because criteria 
is simpler than prime. Within 
six months, SMSF often 
accounts for at least an extra 
20 per cent of their overall 
business and becomes a 

application form giving access 
to multiple funding lines and a 
myriad of products is popular 
with brokers, especially in 
these uncertain times – but 
there must be more. 

We asked Nick Freney, who 
currently settles more than 
$5 million of MEzy loans 
each month, what he likes 
most: “Uniquely, Mortgage 
Ezy pays at settlement, 
which is crucial for my cash 
� ow management.” 

Gary Stimpson, a career 
banker who sold his BOQ 
franchise to start brokering in 
2009 and settled $75 million 
with Mortgage Ezy last year, 
said, “They give options, 
never just a � at no.”

Dane Binckes, the most 
proli� c MEzy loan writer, 
with more than $100 
million approved last year, 
commented, “With sharp 
rates on fully featured loans 
starting from 2.39 per cent, 
I can attract good quality 
clients and compete with any 
special, basic loan 
or internet o� ering”.

NON-BANKS, beginning with 
“Aussie John”, are credited 
with driving rates down, but 
you may be surprised to know 
that most of the innovation 
in lending has occurred 
through non-banks stretching 
the boundaries. 

Non-conforming, sub-prime, 
near-prime, low doc, alt doc, 
sharia, blended tax-rate loans, 
100 per cent LVRs, reverse 
mortgages, shared equity, 
o� set accounts, � xed-rate 
loans without penalty for 
early repayments, just to 
name a few. 

When all the banks exited 
non-resident and expatriate 
lending, as well as departing 
entirely from SMSF, it was 
the non-banks – of which the 
disrupter, Mortgage Ezy, was 
at the forefront – that stepped 
up to � ll the gaps the banks 
left behind.

Mortgage Ezy, in its 20th 
year, continues to smash its 
all-time records and, despite 
COVID-19, is on track to bust 
through $2 billion settled 
in 2020. Clearly, its one 
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